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Disclaimer 
 

This presentation has been prepared by and is the sole responsibility of MAS Financial Services Limited (together with its subsidiary MAS Rural Housing 
& Mortgage Finance Limited). By accessing this presentation, you are agreeing to be bound by the trailing restrictions. 
 
This presentation does not constitute or form part of any offer or invitation or inducement to sell or issue, or any solicitation of any offer or 
recommendation to purchase or subscribe for, any securities of the company, nor shall it or any part of it or the fact of its distribution form the basis of, or 
be relied on in connection with, any contractor commitment therefore. In particular, this presentation is not intended to be a prospectus or offer 
document under the applicable laws of any jurisdiction, including India. No representation or warranty, express or implied, is made as to, and no reliance 
should be placed on, the fairness, accuracy, completeness or correctness of the information or opinions contained in this presentation. Such information 
and opinions are in all events not current after the date of this presentation. There is no obligation to update, modify or amend this communication or to 
otherwise notify the recipient if information, opinion, projection, forecast or estimate set forth herein, changes or subsequently becomes inaccurate. 
 
Certain statements contained in this presentation that are not statements of historical fact constitute “forward-looking statements.” You can generally 
identify forward-looking statements by terminology such as “aim”, “anticipate”, “believe”, “continue”, “could”, “estimate”, “expect”, “intend”, “may”, 
“objective”, “goal”, “plan”, “potential”, “project”, “pursue”, “shall”, “should”, “will”, “would”, or other words or phrases of similar import. These forward-
looking statements involve known and unknown risks, uncertainties, assumptions and other factors that may cause the company’s actual results, 
performance or achievements to be materially different from any future results, performance or achievements expressed or implied by such forward-
looking statements or other projections. Important factors that could cause actual results, performance or achievements to differ materially include, 
among other: (a) material changes in the regulation governing our businesses; (b) the company’s inability to comply with the capital adequacy norms 
prescribed by the RBI; (c) decrease in the value of the Company’s collateral or delays in enforcing the Company’s collateral upon default by borrowers on 
their obligations to the Company; (d) the Company’s inability to control the level of NPAs in the Company’s portfolio effectively; (e) certain failures, 
including internal or external fraud, operational errors, systems malfunctions, or cyber security incidents; (f) volatility in interest rates and other market 
conditions; and (g) any adverse changes to the Indian economy. 
 
This presentation is for general information purposes only, without regard to any specific objectives, financial situations or informational needs of any 
particular person. The Company may alter, modify or otherwise change in any manner the content of this presentation, without obligation to notify any 
person of such change or changes. The details provided here are based on Unaudited financial results as on 30th June, 2018. Detail analysis of MSME sector 
is based on our personal experience and perspective. Company will not be responsible for any loss to any person/entity caused by any short-coming, defect 
or inaccuracy inadvertently or otherwise by relaying upon the same. The forward looking figures mention are not guarantees of future performance and 
undue reliance should not be placed on them.  
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KEY FINANCIAL HIGHLIGHTS 

Efficient  liability 
management ensures : 

 

 

 

 

 

 

 

 

PARTICULARS 
AS ON JUNE 

2018 ** 

AUM `4258 Crore 

CAPITAL ADEQUACY 
RATIO* 

29.48% 

NET NPA 0.95% 

YIELD 15.17% 

ROAUM 3.21% 

ROCE 18.56% 

52.55% 32.23% 

13.19% 
2.02% 

ASSIGNMENT OF PORTFOLIO (52.55%)#

CASH CREDIT (32.23%)##

TERM LOAN (13.19%)

SUB DEBT (2.02%)

BORROWING MIX  JUNE-2018 

* On Balance sheet assets 

## The total cash credit limit is Rs. 1850 crs. The utilization level is maintained at 50%-60% of  the total Cash Credit Facility,  
ensuring sufficient liquidity on hand. 
 
 

#75% of the Portfolio is MSME  in nature. MSME lending qualifies  as  Priority Sector Lending  for banks.  

• Adequate 
liquidity  round 
the year. 

• No asset liability 
mismatch. 

• Tie up for the 
fund requirement 
of the whole  

financial year. 
 
 

** The Above figures are from unaudited 
 financials as on 30th June 2018 
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FOCUS : CREDIT DISPENSATION TO MSME SECTOR 

Development  of 
MSME Sector is 
integral to the 

sustained economic 
growth. 

Deprived of 
organized credit due 

to informality and 
lack of niche 

expertise  

No. of MSME 
Operational*:         
63 M.N. units 

Contribution to: 

GDP: 8% 

Exports: 40% 

Employment: 69% 

 

Huge Unserved 
Market 

Moderately interest 
rate sensitive 

STRUCTURAL VIEW 

* : Source : Ministry of MSME 
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FOCUS : CREDIT DISPENSATION TO MSME SECTOR 

• Serving the MSME sector since more than two decades. 

• Served more than 15 lacs clients.  Niche expertise 

• Strong Distribution Channel with around 3300 centers reach and more  
than 100 NBFCs also being the part of distribution arrangement. 

Wide Distribution 
Network  

• With an intent to extend credit where it is due, we constantly 
endeavor to understand their business model and offer to them the 
suitable financial solutions, besides being their lenders.  

Deep engagement with 
Clients 

• With an aim of long term relationships and an intent to grow along 
with them, we endeavor to remain in constant touch, which enables 
us to understand their business dynamics timely and adequately.  

Constant Monitoring 

• We follow a policy of understanding their cluster deeply, which 
provides us with a medium term view of their business. The base of 
serving more than 500 clusters is an enabler for better understanding.  

Understanding of the 
various  clusters 

Key Enablers MAS Strengths 
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GOING FORWARD…  

 

 

• Focused approach on MSME sector. 

 

• MAS anticipates to grow at a CAGR of 
around 20% - 25% with focus on the quality 
of the assets and prudent liability 
management as demonstrated over last two 
decades.  

 

 

 

 

 

* On Balance sheet assets 

• MSME Sector is the key Growth engine of the 
economy but still unserved /underserved. 
Presenting a huge opportunity of credit 
dispensation to this sector.  

 
• Financial Services companies like MAS  with 

niche expertise and strong track record are 
best suited and inevitable to bring about 
efficient last mile delivery of credit to this 
sector 
 
 

 
 

STRATEGIC INTENT CONCLUSION & CONTEXT 



BEST WISHES 

CONTACT 
Name: Ankit Jain 

Designation: VP- Finance 
Contact No.: 079-41106682 

Email ID: ankit_jain@mas.co.in 
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